KIRTIKUMAR Panchal   

	E-mail: kirtipanchal@live.com
	Phone: (+91) 9909900242


· Objective.
To apply and enhance my skills in the Sales & Marketing environment that can bring up peaks of success to the organization.

· Personal Profile.
Full Name


:
Kirtikumar Bhupendrabhai Panchal
Date of birth


:
2nd August 1978

Gender


:
Male

Residence address

:
32, Vihar Park,









Opp. Paramsukh society, 
Balolnagar cross road,
Ranip,






Ahmedabad-382480

Education


:
B. Sc (Chemistry)

Working Profile.  

· Working as a “Sr. Marketing executive” in “HCG Cancer Centre” At Sola Road, Ahmedabad. (www.hcghospitals.com).

From 
: 
July 2018 to till date

Designation 
: 
Sr. Executive – Marketing.
H.Q. 
: 
Ahmedabad
Job Responsibilities 
: 


· Looking sales and marketing activities for HCG Cancer Centre.
· Business development through network expansion of “Doctors Channel” through direct calling , CME, Conferences & OPD Management.
· Organized CME & Conferences with Medical Association & Pharma companies.

· Coordinating with Doctors team for Monthly Advts in AMA & GIMA, In-house magazine and planning for increase OPD patients. 
· Coordinate with patients & doctors for satisfactory services.  

· Activities completed.

· “1st GI Oncology conference” on 1st September 2018, Ahmedabad. (National Conference)
· “HCG Uro-Onco Update” on 28th October 2018, Ahmedabad.

(National Conference)
· Worked as a “Brand Promotion Executive” in “Marico Ltd” At Grande Palladium, 175, CST Road, Kalina, Santacruz (E), Mumbai. (www.marico.com).

From 
: 
January 2007 to June 2018
Designation 
: 
Brand Promotion Officer
H.Q. 
: 
Ahmedabad & Mumbai
Job Responsibilities 
: 


· Looked Gujarat, Indore & Mumbai Medico marketing for Saffola Oils, Oats & Active Slimming Nutri Shake.
· Handled team of 10-15 Marketing Executives for doctors coverage.
· Business development through network expansion of “Health Channel” i.e Chemist, Gyms & Weight loss centre and it’s Management.
· Demand generation through direct calling to Doctors like GPs, Physicians, Cardiologist, Diabetologist, Endocrinologist & Hospitals and Nutritionists.
· New product launching plan for creating awareness & patients recommendation through Doctors & Nutritionists.
· Activation of new outlets through Doctors prescription, increase market share and increase distribution coverage.

· Planning & execution to organized and participate in Doctors Conferences, CME & CNE, patient’s education program, Days celebration & Press Release.

· Participated & executed many National Doctors Conferences like APICON, RSSDI, CSI, IDA & NIN.

· Participated & executed many Regional Doctors Conference, CME, CNE with Medical Association like AMA, IMA-Gujarat, IMA-Juhu, APA, FPA Gujarat, IMA Indore & IDA Gujarat chapter, Mumbai Chapter & MP Chapter.
· Tie-up and executed many brand promotion activities with Hospitals, clubs, Doctors clinic.

· Coordinating for Advts in monthly bulltine of National IMA, National IDA and National API.
· Handled team of DSR for market feedback , daily target v/s achievement and management of demand & supply.
· Business development through sales promotional activities in Colleges, General Trade & Modern Trade outlets , New Product Launching Plan, merchandizing & visibilities etc.
· Handled team of 15-20 promoters for brand promotion in MT & GT outlets. 
· Looked Secondary & Tertiary Sales.

· Worked as a Sales Executive in “Dr.Lal Path Labs Pvt.Ltd” Eskay House, 54, Hanuman Road, New Delhi-110001   (www.lalpathlabs.com).

From 
: 
January 2004 to December 2006.
Designation 
: 
Sales Executive.
H.Q. 
: 
Ahmedabad.

Job Responsibilities 
: 


· Business development through contact program for Doctors, Hospitals & Pathology labs.
· Handled collection Centre’s & team of collection boys for servicing to influencers. 

· Set Up Logistic Network for Sample Collection & Transportation.
· Monitoring Target v/s Achievements.
· Network expand through tie up with Hospital, Pathology Labs & Nursing Homes for business development .   

· Arranging blood check up camp activities like lipid profile, diabetes profile etc in societies, apartments and gardens.
· To achieve objectives given by the company i.e. sales target.

· To ensure the profitability of the company in a given area, to maintain sales / expense ratio to ensure the good product mix sales. 

· Successful implementation of marketing strategies, campaigns designed by the company & New Product Launch.
· Worked as a Sales Officer in “SRL Ranbaxy Ltd” 113, MIDC, 15TH Street, Adhere (E), Mumbai. (www.srlranbaxy.com) 

From 
: 
August 2000 to December 2003 

Designation 
: 
Sales Officer 

H.Q. 
: 
Ahmedabad.
Job Responsibilities 
: 


· Business development through contact program for Doctors, Hospitals & Pathology labs.
· Handled collection Centre’s & team of collection boys for servicing to influencers. 

· Set Up Logistic Network for Sample Collection & Transportation.

· Monitoring Target v/s Achievements.
· Network expand through tie up with Hospital, Pathology Labs & Nursing Homes for business development.   

· Arranging blood check up camp activities like lipid profile, diabetes profile etc in societies, apartments and gardens.

· To achieve objectives given by the company i.e. sales target.

· To ensure the profitability of the company in a given area, to maintain sales / expense ratio to ensure the good product mix sales. 

· Successful implementation of marketing strategies, campaigns designed by the company & New Product Launch.
· Worked as a Medical Representative in “Divine Health Care”, Paldi, Ahmedabad. 

From 
: 
February 1999 to August 2000
Designation 
: 
Medical Representative 

H.Q. 
: 
Surat
Job Responsibilities 
: 


· To ensure the profitability of the company in a given area, to maintain sales / expense ratio to ensure the good product mix sales. 
· To achieve objectives given by the company i.e. sales targets.
· Good Performer for the Selling of ‘Pharma Products’ like  Dex-Z Powder , Exit Sy, Dioflox-200 tab.  [image: image1.png]
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